npuMeHeHWe HauGonee 3HEKTUBHBIX MapKeTUHIOBbIX MHCTPYMEHTOB peanvsauuy ns-
6paHHOI KOMNaHwWeli cTpaTernm pocTa.

In report is organized estimation and grounds of choosing grows strategy of the company. The
basic problems of determining volume of the future sales are considered. Described applica-
tion of the most effective marketing’s instruments of realization company’s growth strategy.

TpagnLUMOHHO, Nepes NAaHOBbIM OTAENOM 060V KOMMaHUK CTaBUTCS 3ajada
Mo OMpeAeneHnI0 pasmepa MPOAaX Ha OMpefAeNeHHbIN (uncKanbHbIA nepuod. bonb-
LUMHCTBO YYeHbIX-3KOHOMUCTOB CKJ/IOHHbI Mofaratb, YTO MPOrHO3 — 3TO Hay4HO
060CHOBaHHOE CY)XXJEHVEe 0 BO3MOXXHOM COCTOSIHUM 06bekTa B 6yayLiem, u 06 anb-
TEPHATUBHBIX MYTAX JOCTUXKEHWS TAKOTO COCTOSIHUS.

CnepoBaTenbHO, MPOrHO3MPYS pasMep AOXOA0B Ha Onvkaiwee 6yayliee
KOMMaHWS MOXKET CTOMKHYTLCSA € 3h(heKTOM «MapKETUHIOBOM Muonum» [2].

BAn3opyKocTy yNpaBnstOWEro 38eHa, 3aHUMAtOLLLErocs CTPaTermyeckum unm
[ONroCpoYHbIM MaHupoBaHveM. Owmbka B NPOrHO3e 3a4acTyH) Bbi3BaHa Crefyto-
LMK (haKTopamm: HECMCTEMATUYHOCTbI0 MOHWUTOPWHIA AVHAMWUKU KNWEHTCKON ba-
3bl, @ TaK Xe ee 06HOBEHNE (BbIBELEHNE TaK Ha3blBaEMOr0 CPeAHEeCTaTUCTUYECKOTO
MOKynaTens); orpaHUYeHHOCTLH0 MHGOpPMaLy 06 UCTOYHMKAX pocTa [OXO0A0B Mpo-
LueAWwnX NeprogoB; KOMM3MM B CTPATENMYECKOM NTaHNPOBaHUK KomnaHum [3].

MwupoBOIi OMNbIT NOKa3bIBAET, YTO U36EXKaTb OLLUMOOK MOXHO NMLLb NPUAEPXKN-
BaACb OMpeAeneHHoN cTpaterun pocta. [ns yBenuyeHWs [OXOAO0B KOMMaHwuuW, npu
YCMIOBUM CNOXMBLLEFOCA PbIHKA, CYLLECTBYET [Ba MOAXOAa: CTUMY/MPOBaHUE Mnep-
BMYHOrO Crpoca W 3axBaT HOBOW [OMM pblHKA. VIHCTPYMEHTbI, UCMOMb3yeMble ANs
CTUMYNMPOBaHUS CObITa: NPYBAEYEHNE HOBbIX MOKyNaTenei, nyTeM co3faHns HOBOWA
KaTeropum ToBapa Wan 3HauYMTeNbHON AuddepeHumaLmn yxe CyLLECTBYHLLER; CO3-
faHve 6onee BbIFOAHbIX MNPEANIOXKEHWA, NYTEM YBEIUYEHWE  KONMYECTBEH-
HbIX/KO/IMYECTBEHHbLIX MOKa3aTeseil KIHUEBbIX acCOLMATUBHBIX XapaKTepPUCTUK TO-
Bapa. VIHCTpyMeHTbI 3axBaTa [0/M PblHKa CBOLAATCA K OTBETY Ha fiBa BONpoca. Y Koro
oTobpaTb [0 pbiHKA? ONMpasch Ha Kakue KHYeBble MOKasaTenn 3T0 BO3MOXHO
OCYLLECTBUTBL?

MapKeTWHroBasi CTOpOHa 3TOro BOMpoca MoApasyMeBaeT OCYLLECTBNEHME
cTpaTeruy pocta MyTem MPUMEHEHWS WHCTPYMEHTOB MNPUBEYEHUS U YAEPXaHUS
noTpebuTeNein N0 OTHOLLEHNIO K pacCMaTpyBaeMoMy TOBapy.

TakuMm 06pa3oM, WUCMOMb3ys MaTpULy «MapKeTUHIOBblE MHCTPYMEHTbI-
MCTOYHUK pocTa» (Tabnmua 1) MOXHO CYLLIECTBEHHO YNPOCTUTL Cnocob Bbi6opa He-
06X04MMOI1 CTpaTerum pocTa KOMMNaHum, Bbloop 3htheKTUBHbLIX MHCTPYMEHTOB peanu-
3aLuMm CTpaTernm, a Tak e ¢ 60/bLUONA CTEMNeHbI0 BEPOATHOCTY CTPOUTL NPOrHO3bI MO
onpefeneHnio pa3mepa Npogax B MHTepecytowwmid nepuog [1].

Ta6mmua 1 — MaTpuLa MapKeTUHIOBbIE MHCTPYMEHTbI-UCTOYHMK POCTa

MapKeTUHIOBble MHCTPYMEHTbI (Lienn)
MpwuBneyeHvie Y pepxaHve
CtumynupoBaHue | lpuBneyeHne HOBbIX NOTpe6y- YBENMUUTb CPeaHuiA ypo-
cnpoca Teneii onpeaeneHHon kaTeropum BeHb MOTPebNeHNs Ha 0f-
© ToBapa, KOTOpble He ABMAOTCA HOro KAMeHTa cpeau no-
g MOCTOAHHBLIMW KNWEHTaMU pac- CTOSAHHbIX KIMEHTOB KOM-
= cmaTpuBaemoit komnaHum (TM, naHuv (TM, 6peHga)
S 6peHaa)
2 3axsar fonu MpwmBneyeHvie HOBbIX NOTPeHU- YBeNU4UTL cpesHuii ypo-
'SG pblHKa Tenel, KOTOpble ABNAOTCA no- BeHb NOTPeb/eHNs Ha of-
CTOSIHHBIMW K/IMEHTaMM TO Un HOro K/MeHTa cpeau Beeii
MHOI KoMnaHum (TM, 6peHaa) K | COBOKYMHOCTM KIMEHTOB
paccMaTpvBaeMoii KOMnaHum komnaHuu (TM, 6peHgaa)

Cnucok nutepatypbl: 1. Nordhielm C.L. Marketing Management // Source of volume. — Uni-
versity of Michigan.: South-Western Thomson Learning. — 2008. — P. 35-51. 2. Levitt T. Mar-
keting Myopia. — Harvard Business Review. — September—October. — 1975. 3. Kotler P. Mar-
keting Essentials. — Prentice-Hall.: Englewood Cliffs. — 1984.
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OJOCNII>KEHHA ®PAKTOPIB, AKI MAKOTbL BIMJ/1MB
HA MIABNWEHHA E®PEKTUBHOCTI POBOTU
HA®TOIA3OMNPOMUCIOBOI O MiANMPNEMCTBA

Mepexia 40 PUHKOBOI EKOHOMIKM NOTpebye Bifg MignNpuemMcTBa NigBULLEHHA edieKT MBHOCT I
BMPOOGHMLTBA | edeKTMBHUX (hOpM rocnojaptoBaHHA. Baxknmea ponb y peanisauii L€l
3a4a4i NPUAINAETLCS aHanisy i oUiHKM edheKTUBHOCT I rocnofapcbKol AisnbHOCTI mianpu-
€EMCTBa. B pe3ynbTaTi MpoBeeHO! poboTM PO3po6/ieHO KOMMIEKC HeobXiAHUX 3axofis
040 NiABWLLEHHS edheKTMBHOCTI po6oTun nignprvemcTsa MY «LlebennHkarassngoby-
BaHHA».

Mepexo K pbIHOYHOM 3KOHOMMKe TpebyeT 0T MpeanpuATUA MOBbILIEHUS 3PGEKTNBHO-
CTW NPOU3BOACTBA M 3hheKTMBHbIX (HOPM X039IACTBOBAHMS. BayKHas posib B peannsaumm
3TOI 3ajaun 0TBOANTCS aHA/IN3Y U OLEHKN 3P(EKTUBHOCT N XO35NCTBEHHOW AesTeNb-
HOCT W MpeanpusTUs. B pesynbTaTe NpoBeAeHHONM paboTbl paspaboTaH KOMM/EKC Heob-
XOAVUMbIX MepOnpUsiTUIA NO MOBbILLEHNIO 3h(eKTUBHOCTY paboThl NpeanpusTus MY
«LLIeGenvHkarasgobblyax.

The transition to a market economy requires enterprises to improve production efficiency and
effective forms of management. Important role in fulfilling this task given to the analysis and
evaluation of the effectiveness of business enterprise. As a result of the work developed a set
of necessary measures to improve enterprise performance GPU «Shebelinkagazdobycha».
Baxnueoto 0co6/MBICTIO PO3BUTKY HadpTOrasoBmago6yBHOI NPOMMUCIOBOCTI
YKpaiHu € Te, L0 3p0CTaHHs B1A0OYTKY HaTh Ta rasy NOBMHHO 3abe3neyvyBaTuncs
He TiNbKM BBEAEHHAM Yy PO3POOKY HOBUX pOAOBULYL, anie i NiABULLEHHAM
HaBTOrasoBiffadi LUNAXOM BAOCKOHa/IEHHA TeXHiKW i TexHonorii 6ypiHHA Ta
ekcnnyatauii ceepanosuH [3]. Lie cBigunTh Npo HasfBHICTL Npo6aem y cdepi BUKO-




PUCTaHHS eHepPropecypcis, PO3B’A3aHHA AKUX NOTPeBYe HANEXHUX AOCNIIKEHD.

MeToto poboTH € NOLYK LUNAXIB NigBULLEHHS etheKTUBHOCTI BUPOOHULTBA
nignpuemctsa AK «YkprassuaobysaHHs» HAK «Hadtoras Ykpainu» [T1Y «LLe6enu-
HKarasemgobyBaHHs». [ AOCArHEHHS MOCTaB/EHOI MeTW, B Mpoueci (hiHaHCOBO-
€KOHOMIYHOro aHanisy, BUPILLYIOTbCA pPaj 3aBfaHb: OLiHKa pe3ynbTaTiB po6oTun nia-
MPUEMCTBA 3 BK/IALEHVM KaniTasioM i NOTOYHUMK BUTPATaMM Ha BefieHHs rocrnogap-
CbKOT AisANbHOCTI, Ta BUABMEHHS (DAKTOPIB, SKi BU3HAUMAM pe3y/bTaTi (iHaHCOBO-
rocnoAapcbKOT AisnbHOCTI NiANPUEMCTBA, BM3HAUYEHHS CTaHy YCTaTKyBaHHs Llle6e-
NIMHCLKOTO LieXy KaniTa/lbHOro PEMOHTY CBEPA/IOBYH.

Mpy gocnifkeHHi pe3ynbTaTiB BUPOOHUYO-rOCNoAapCbKoil AiffbHOCTI nian-
PVEMCTBA BUKOPUCTOBYBAIMCA METOAMN AeTEePMiHOBAHOIO (DaKTOPHOro aHanisy: 6ana-
HCOBWIN MeTOog, i MeTOA (hYHKLiOHabHO-BapTiCHOro aHanisy [4]. IHdopmauiiHo
6a30t0 p06OTU € BHYTPILLIHLOKOPMOPATMBHI AOKYMEHTW, MOMOXEHHS 1 OCHOBHI Bijo-
MOCTi MpO MigMNPUEMCTBO, MOro (hiHaHCOBa Ta CTAaTUCTWMYHA 3BITHICTb, a TaKOX pe-
3y/bTaTW BNACHWX JOCTIKeHb.

OcHoBHi hoHan (OD) € Tieto YaCTMHOK BMPOBHMYOro anaparty NPOMUC/IOBO-
CTi, Bif fIKOI 3aN1eXWTb eeKTUBHICTb rOCNOAaPCHKOI AiANbHOCTI nignpuemcTs [1]. B
X0Ai NpOBefieHHs faHOT pOBOTM PO3Pax0BaHO BATPATU HA PEMOHT i BE/IMUHY BiHOB-
NIEHOT BapTOCTi aKTMBHOI YaCTMHM O®, Ta BU3HAYEHO TX 3a/1EXKHICTb Bif Yacy eKcny-
aTauii; OTPMMaHO ONTUMa/IbHWIA CTPOK CAYX6W aKTMBHOT YacTuHU O®, AKWiA gopis-
HIOE 6 pokiB. OTXe MicNA LbOro CTPOKY eKcnyataLii, ycTaTKyBaHHSA € HeetheKTWB-
HUM, TOMY, 3 METOIO NiJBULLEHHS ePEeKTUBHOCTI POBOTU MiANPUEMCTBA, NPONOHYETH-
CA po3paxyBaTu MOX/MBUIA BapiaHT 3aKynKy YCTaTKyBaHHSs, BUKOPUCTOBYIOUMN MeXa-
Hi3M Mi3NHrY.

Y3aranbHIoKuN HaBedeHi B po6OTi pesynbTaTh, MOXHa 3a3HaunTy, Wwo obpa-
HWIA HaNpAMOK JOCAiKEHHS Ta MOC/ifOBHICTb PO3PaxyHKiB, MOXYTb 6yTU 3anpono-
HOBaHi 415 NigBULLEHHS epeKTUBHOCTI PO6OTH iHLWNX HadTOrasoBMA06YyBHMX Nign-
puemMcTB. Pe3ynbTaTy [OCNIKEHHA NNaHYETHCA BUKOPUCTOBYBATW Y MPaKTUYHIl
aiansHocTi HAK «Hadhtoras YkpaiHu».

Cnincok nitepatypu:1. Boitunk 1.M.,Xapis M.C.,Xon4yaH M.1.,MMiya KO.B. EkoHoMika nignpu-
eMcTBa: HaBuY. MOCIGHWMK [N CTYAEHTIB eKOHOMIYHWX CheLiabHOCTel BULLMX HaBYaNbHUX
3aknagis I-1V piBHs akpeguTauii. [pyre BugaHHs,-K.: «Kapasena», 2001. 2. KoHoHeHKo O.
AHani3 tiHaHcoBoI 3BiTHOCTI — X.: ®akTop, 2002. — 144 c. 3. M.O. Mwwn‘tok. 3onotwii KOBinelt
LLleGenuHkn. — X.: T30B «MogepH», 2000. — 7-38 c. 4. EkoHomika nignpuemctsa: MigpyyHuk / 3a peq,
npod. Mepepsy MN.I"., mpod. Moropenosa M.I. — Xapkis: 2005. — 691 c. — Ykp. MOBOO. 5. JKOHOMMKA
MaLLIMHOCTPOMTE/LHOrO NpeanpuaTUs: Yueb. nocodme / C. M. CynapkuHa. — Xapbkos: HTY «XTM», 2008.
— 66 c. 6. EkoHomika nignpreMctBa: Hagy. nocibHuk. / O.0. NeTbMaH, B.M. LLIanosan. — KuiiB: LieHTp
HaBYa/tbHOI NiTeparypy, 2006. —455- 468 c.
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CErMEHTYBAHHA AK BAX/IMIBA META
MAPKETVHIOBX AOCNIAXXEHb

Po3rnsiHyTo BMKOPUCTaHHA CUTYaLiliHOrO MiAXOAy A0 CerMeHTYBaHHA PUHKY, ioro Bif-
MIiHHOCTI Bif TpaguuiiiHoro. 3anponoHOBaHO opraHisauito MapKeTUHIOBMX AOC/iA>KeHb,
CMpsIMOBaHMX Ha 36ip 4OCT0BipHOI iHhopMaLil 47151 34iACHEHHS TakKoro CerMeHTYBaHHS.

PaccMOTpeHO MCno/b3oBaHWe CUTYaLUMOHHOTO MOAX0Aa K CerMeHTMPOBaHMIO PbIHKA, ero
OT/MYKS OT TPagULMOHHOTO. MNpeaiodKeHa OpraHM3aLms MapKe TUHIOBLIX UCCMELOBaHNS,
Harpas/fieHHbIX Ha c60p AOCTOBEPHON MHOPMAaLMW ANA OCYLLECTBNEHUS TaKoro CerMeH-
TUPOBaHMSA.

Usage of the situational approach to market segmentation, its differences from the traditional
are considered. The organization of marketing researches, directed on gathering of a trust-
worthy information for realisation of such segmentation is offered.

CermeHTaLis — 04Ha i3 K/I04YOBMX CKAL0BMX aHanisy puHKy. Tinbku npoce-
rMEHTYBaB PUHOK, KOMMNaHisi MOXe 3p03yMiTu Te, SKUiA MoTeHuian 36yTy € B ii npo-
AYKUiT, 3 KUM BOHa OyAe KOHKYpYBaTK, 3a paxyHOK 40ro 6yge KOHKYPEeHTOCNpPOMO-
XHa.

KputepiiB g5 cermeHTauii 6e31i4. Mo)kHa CerMmeHTyBaTu PUHOK MO Xapak-
TEPUCTMKAX CMOXMBAYiB, N0 XapaKTepuCTUKax NPOAYKTY, N0 0COBAMBOCTSAX NpoLe-
CY 3[iNCHEHHS NOKYMNKU CMOXWBAYeM, MO BMAaX KaHanis gMcTpuoyuii, MOXHa po3-
pobuTtn KpuUTepii Nif KOHKPETHe 3aBAaHHs KOMMaHil. Yepes BeiMyesHe Y1Cno Kpute-
piiB, CErmeHTaLis CTae BKpaii CKMafHMM NPOLLECOM, TOMY L0 HEeOOXigHO BUAINNTK
K/IKOYO0BI KpUTEPIi i chopmyntoBaTh NOCIJOBHICTb IXHLOTrO 3aCTOCYBaHHS.

Y 3arasibHOMy BUTfIsigi, MPOLIEC CErMEHTYBaHHS MOXHa PO3A4iNNTY Ha ABi Ya-
CTWHW. IMo-nepLue, HeO6XiAHO ofepXkaTh Be3nocepeiHbO CaMi CErMEHTU CNOXMBaYiB
BMXOAAYM 3 06paHMX KpuTepiiB cermeHTauii. Mo-gpyre, Heob6XiAHO OXapaKTepusy-
BaTU KOXHWIA CErMEHT, iHLIMMM CloBamu, MOTPIGHO BU3HAUMUTU, L0 XapaKTepu3ye
CMOXMBaYiB Y KOHKPETHOMY CErMeHTi, KpiM 6e3mnocepeHb0 MOKa3HMKa CermeHTaui,
i WO BiApI3HSAE TX Bifl CNOXMBAYIB iHLWIMX cermeHTiB (TO6TO oaepXaTtun npogins cer-
MeHTY) [1].

BignosigHo g0 cTaporo nigxofy A0 CErMeHTYBaHHS, NPeACTaBHUKN KOXHOT
rpynn XapakTepusyroTbCA MEeBHMMK nNoTpebamu, nepeearamu, AemorpagivuHMmm
Xapaktepuctukamu i T.4. CuTyauiliHnin nigxig 36epirae Ul KoHuenuit. OfHak y
HOBI1 peaibHOCTi MOTMBYIOUI PaKTOpy BifbLLE He € eN1eMEHTOM NOAIGHOCTI B NEBHil
rpyni cnoXuBayiB. Tenep «CErMeHT» — Lie «rpymna MOKyMnoK» abo «TWMiB CMOXUBaH-
Hs», | BU3HAYaETbCA BiH KOHTEKCTOM 3A4iMACHEHHS MOKYMNKM ab0 CMOXMBaHHA NPOAY-
KTY, @ TaKOX 0C06/IMBOIO MOTUBALLi€to [2].

3acToCcoBYyKOUM [jaHUii METOA, CErMeHTYBaHHS, aHani3yeTbCa NoBeAiHKa Cro-
XuBayiB. Br3HauyatoTbCs Pi3Hi BapiaHTU KOHTEKCTY CMOXWMBAHHS NPOAYKTY W Pi3Hi



