MpoOnoHYeTbCA HACTYNHA NOCAIAOBHICTb BMPOBAMKEHHA EKOHOMHOIO Ynpas-
NiHHA 3anacamy Ha MPOMMUCIIOBOMY NiANPMEMCTBI: 1) BM3HAYa€eTbCA MiHIMabHUIA
3anac MT3 Ta MeTog MOro po3paxyHKy B 3a/ieXKHOCTI Bif cneungiky Ta gnHamiku
LiSNbHOCTI NigNPUEMCTBA; 2) BM3HAYAETLCS OMTUMaSbHA CXEMa MPUIAHATTSA pilleHb
LLOA0 BM3HAYEHHS HOMEHKMATYpu Ta KinbkocTi MT3; 3) npoBoauTbCA MiHiMizaLlis
KiNbKOCTi NIaHOK NPUIAHATTS pilleHb; 4) Ha 6a3i BuLLEe 3a3Ha4eHUX aroOpUTMIB po3po-
6nt0eTbes IC MO ynpaBniHHIO Ta MPUAHATTIO PilleHb, WO MOBHICTIO iHTErpoBaHa B
LiSNbHICTb NignpreMcTBa.

BnposamkeHHs IC Takoro Tmny A03BOANTL MiHIMI3yBaTW AOAATKOBI BUTPATK
Ha MPOMWCNOBMX MIANPUEMCTBAX Ta 3HAYHO MIABULLMUTY KOHKYPEHTOCMPOMOXHICTb

NPOAYKL,T.

Cnincok nitepatypu: 1. http://www.business2business.ru. 2. FopbyHos-IMocagos M.M. 3nekT-
POHHbIE rocyfapCcTBeHHbIe 3aKynku. M., MM um. M.B. Kengbiwa, 56 c.,2004.
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HEOBXIAHICTb 3MIH Y AIA/IbHOCTI AUCTPUB IOTOPCLKNX
KOMIMAHI/ B YMOBAX EKOHOMIUHOT KP/3W

MpoBseaeHWin aHani3 HOBOI Cy THOCT i PUHKY KOHAUTEPCbKOT NPoAyKLii B yMOBaX EKOHOMIYHOT
KpU3u, BKa3aHO Ha He0OXiAHICTb SKICHUX 3MiH Y [iiIbHOCT i AMCTPUG’ 0T OPCbKOT KOMMAaHil.
Po3po6neHo nnaH filA, WO [ONOMOXKYTh B KPU30BUX YMOBaX AOCATTW CTabibHOCTI y Aisi-
NBHOCT i UUX KoMMaHid. OTpuMaHi y poboTi pesynbTaTyu MaloTh 3HaUYHe NpakTMWYHe 3Ha-
YeHHS, Lo NifTBEPA>KYETCA MOV TVMBHUMU OLIHKAMWU KepPiBHWLTBA ANCTPUG’ 0T OPCHKOI
KOMnaHii.

MpoBeaeH aHanM3 HoBOI CYLLIHOCT W PbIHKA KOHAWTEPCKOI NPOoAyKLMW B YCII0BUSIX 3KOHOMM-
UECKOro KpU3nca, yKasaHo Ha Heo6X0AMMOCTb KaueCTBEHHbIX M3MEHeHUI B AeaTeNbHOCTY
LAMCTPUBLIOTOPCKOM KOMMaHuWiA. Paspa6oTaH nnaH AelCTBUIA, KOTOpble MOMOTYT B KpW-
3UCHBIX YCMOBUSX JOCTUYb CTaGUAbHOCT U B eI TENbHOCTU 3TUX KOMMNaHuiA. MonyyeHHble
B paboTe pe3yNbTaThbl UMEOT 3HAUMTe/lbHOE NPAaKTUYECKOE 3HAUYeHe, YTO NogTBep>Kaa-
€TCs NO3UTVBHBLIMM OLIEHKaMV PYyKOBOACTBA AUCTPUGLIOTOPCKO KOMMaHUU.

It is lead the analysis of new essence the market of confectionery production in conditions an
economic crisis, it is specified necessity of qualitative changes for activity the distribution
companies. The plan of action which will help with crisis conditions to reach stability in activi-
ty of these companies is developed. The results received in work have significant practical
value that proves to be true positive estimations a management of the distribution company.
BifbLicTb BEMMKUX NIANPUEMCTB K 3apyOiXKHUX, Tak i BITYM3HAHUX [0BO-
[ATb CBOK NPOAYKLI0 40 KiHLEBOrO CroXuMBaya Yepe3 AUCTPUO’IOTOPCbKI KoMNaHiT
[1]. FonoBHa UWinb CNiBPOGITHMLTBA TOBApPOBMPOOHMKA Ta AUCTPMNG’ HOTOPCLKOT KOM-
NaHil — OCArHEHHS HalBULLLOrO PiBHA PO3BUTKY MPOAAXKIB UM AKICHOT AUCTPUBYLIIT.
LLnsx po skicHol ancTpmnbyLii nonsrae B nparHeHHi opraHisauii y40CKoHam-
TV CBOK CMCTEMY MpogaxiB. Lie 3axonnowounii Ta TBOpUMiA npouec. Ha usomy eTani
3HAX0AATbCA KOMMNaHii, AKUM BAanocs BMOYAyBaTW NPOLEC YNPaBAiHHA MPOLAXKaMM.

OfHVM 3 (PaKTOpiB OUIHKM e(eKTUBHOCTI Ais/IbHOCTI Ta PiBHA PO3BUTKY AWUC-
TPW6’IOTOPCLKOI KOMMaHIT € HasBHICTb MPOAYKLIT, L0 NPOCyBaETbCA MPAKTUYHO Y
KOXXHI TOPriBe/bHil TOULi, IKa crewianiayeTbesa Ha L€l MpoayKuii.

CBiTOBa EKOHOMIYHa Kpu3a BHecna iCTOTHI KOPEKTMBU B MaHn TOBapOBMPO-
GHUKIB Ta IX AUCTPMO’OTOPCLKNX KOMMaHiin. Ha cborofHi ogHe i3 ambiliiiHux cTpa-
TEeriyHMX 3aBAaHb, L0 KOOPAMHYE Ais/bHICTb AMCTPNG’FOTOPCHKMX KOMMaHii — Le
yTprMaTK 06’eMM NPOAAXKIB Ha PiBHI MUHYNOrO PoKy [2,3].

AHani3 NOoKasHWKIB AisNbHOCTI JOCAIAKYBaHOT KOMMaHii, W0 3aliMaeTbes
ONCTPUBYLIIEID KOHAUTEPCbKMX BUPOGIB: 06’€My NPOAaXIB, CTATUCTUKM 3aKasiB,
[e6iTopCbKOi 3a60proBaHOCTI K/IEHTIB MOKasaB, L0 Y ICHYHUMIA cuTyalii obpaHa
cTpaterisi KOMMaHii, K siKicHa AUCTpUOYLiA Yy KnacM4HOMY BUINsAAI € He epeKTuB-
Hot. OTXe, Linb AaHoT po6oTu — po3pobKa MnaHy Aii, WO AONOMOXYTb AWC-
TpUG’OTOPCLKIV KOMMNaHii yTpymaTy icHYHoui Mo3nLiT Ha KOHAUTEPCHKOMY PUHKY.

[na kepyBaHHS [iNBbHICTIO AWMCTPMOG’HOTOPCHKIM KOMMaHiT MPONOHYEThLCS
BMKOPUCTOBYBATM M/1aH aHTUKPU30BUX il (puc. 1).
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PrcyHoK 1 — naH aHTUKPU30BKX il AUCTPUG’FOTOPCLKOT KOMNaHii

OTpvMaHi B po6OTi pe3ynbTaTti MpW He3HauHIN AOPO6KN MOXYTb OyTK 6e3-
nocepefHbLO BUKOPUCTaHI NPU KePIBHWULUTBI AUCTPUO’IOTOPCLKMMU KOMMaHIisIMK Pi3-
HMX creuianisauiii. Bnbip KOHKPETHOrO NnaHy aHTWKPU30BUX Aili 3aeXnTb Bif
[OCBifly KEPIBHMLTBA i MOX/IMBOCTEN BCiX CKNaA0BMX NOTEHLialy KOMMaHiT.
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K BOMPOCY ®OPMIWPOBAHWA CTPATEI W B3AVUIMOOTHOLLEHWIA C
KIIMEHTAMN HA MALUMHOCTPOUTE/IbHBLIX MPEAMNPUATNAX

PaccMoTpeH BOMpoc (hOPMMPOBaHWS CTpaTerMm B3aMMOOTHOLLEHWA C KAMeHTaMu Ha
MaLLUMHOCT POUTENbHBLIX NPeAnpUATUAX. ONpefeneHo, YTO OAHAM U3 OCHOBHbIX YCNOBWIA
obecreyeHVs ApdeKTUBHOMO (PYHKLMOHMPOBAHWNS MPeNpUATUSA Ha PbiHKE SBNsSeTCA ycTa-
HOB/EHWMe A0NMTOCPOYHbIX OTHOLUEHWIA C KAMeHTamMu. BbisiBneHa CBA3b Me>Kay 3thdeKTns-
HbIM B3aIMOOT HOLLIEHVEM NapTHEPOB W YBENUYEHWEM [0/N NPEANPUST S Ha PbIHKE.

Po3rnsHyTOo NUTaHHs (hopMyBaHHS cTpaTerii B3aEMOBIAHOCUH 3 K/iEHTaMN Ha MallUHO-
6ygiBHMX MigNpYeMcTBax. BusHaueHo, L0 OAHIE0 3 OCHOBHMX YMOB 3abe3neyeHHs epekTuB-
HOTO (hyHKLiOHYBaHHS MiANPUEMCTBA Ha PUHKY € BCTAHOBMIEHHS JOBIOTPUBANMX BiiHOLLEHb
3 KnieHTamu. BuseneHo 3B’530K MidK e(heKTVBHMMMW B3aEMOBIAHOCMHAMMW MapTHepiB Ta
36i/IbLLIEHHAIM YaCT KU NiANPUEMCTBA Ha PUHKY.

The question of strategy formation of mutual relation with clients at the machine-building
enterprises is considered. It is defined that one of the basic conditions of maintenance of an
enterprise effective functioning in the market is the establishment of long-term relations with
clients. Connection between effective mutual relation of partners and increase of a share of
the enterprise in the market is revealed.

B HacTosLlee Bpemsa ycnex npeanpuaTus Ha PbiHKE 3aBUCUT He TO/IbKO OT
CHWKEHNS U3LEePXKEK Ha MPOM3BOLCTBO U LIeH, HO 1 OT ero OT CNocOBHOCTM Npeano-
XWUTb NOTPebuTento ToBap 6o/ee BbICOKOr0 KavecTBa WM 06nafarolmnii HOBbIMA
YNYULLEHHbLIMW CBONCTBAMMW M HOBOE KAa4eCTBO 0OCNY)KMBaHUS.

AHan3 onbITa PasBUTUA MPOMbILLIEHHBLIX CTPaH MOKasbiBaeT, YTo B MuUpe
MPOMCXOAMT MEPECTPOKa BHYTPUPMPMEHHOIO ynpaBfeHns: HabngaeTcsa cTpeme-
HVe K HOBOBBEAEHMAM, MOGW/ILHOCTb, OpMEHTALMS Ha NOTpebuTenbckuin cnpoc. C
LIeNIbI0 MOMYYEHNS YCTONUMBBLIX KOHKYPEHTHBIX MPEVMYLLECTB KOMMaHUUN BbIHYXAe-
Hbl UCKATb HOBblE ()OPMbI OpraHu3aLmm cBoero 6msHeca. CyLeCTBEHHbIE KOHKYPEHT-
Hble NMPEeMMYLLECTBA KOMMaHWS MOXET MOAYUYNUTb OT 3(PEKTUBHO BbICTPOEHHOI CuC-
TeMbl B3aVIMOOTHOLLIEHUIA C KNIEHTaMW.

YnpaBneHemM B3aMMOOTHOLLEHUSIMU C K/IMeHTaMn 0603Ha4atoT He TO/bKO
CO3/laH1e COOTBETCTBYHOLUMX MH(OPMALMOHHBIX CUCTEM, HO WU camy CTpaTeruto opu-
eHTauum Ha knueHTa. CyTb TaKo CTpaTerum 3ako4aeTcs B TOM, YT06bl 06bEANHNTD
pasHble UCTOYHUKN UH(OPMALIMM O K/IMEHTAX, NPOoJaxax, peakumsaxX Ha MapKeTUHIO-
Bble MEpOMPUATUS, PbIHOYHBIX TEHAEHUMUAX O/1S BbICTpaMBaHMs Haubonee TECHbIX
OTHOLLEHWIA C KNUEHTaMW.

K 0fiHOV 13 OCHOBHbIX MPOG/EM, NPUCYLUUX NPEANPUATUASAM MalUMHOCTPOe-
HWS B YKpauHe, MOXHO OTHECTW NONHOe OTCYTCTBUE CTPaTernn yrnpaeneHus B3au-
MOOTHOLLIEHWSIMU C KNMeHTamMK. Ha nepBblil NnaH 06bI4YHO BbIBOAATCA Takue Nokasa-
TENN KaK YPOBEHb TEXHOMOMMW, NPOU3BOACTBEHHbIE MOLLHOCTY, Ka4ecTBO NPOAYyK-
LMW, OnepauuvoHHble 3aTpaTbl. OfHAKO He CTOWT TaKXKe 3abblBaTb, YTO KPYMHble
KOMMaHUK, B CY MOMHOFO OTCYTCTBUS AWM HA/IMUYWAW LWL CaBoli KOHKYPEHLMN,
He 3aHTepecoBaHbl BO BHeAPEHWW TaKol CTpaTernu.

[N NpOMBbILLNEHHbIX NPEANPUATUIA OCHOBHBLIMM NOTPEBUTENAMU NPOAYKLNN
ABNSAOTCS, Kak NpaBu/io, KpynHble OMNTOBbIE KOMMaHWU 1 aunepbl. KonnmyecTso Knu-
€HTOB 3[)€Cb OTPAHNYEHO W OAHA KPYMHas MPoAaXKa MOXET NPUHECTW 3HAYUTENbHYHO
YacTb MECSUHOI MpMbbINM BCero npeanpusTus. CofepxaTb COOGCTBEHHYIO COLITO-
BYIO CETb B TaKMX C/lyyasix C/OXHO W OPraHu3auyoHHO, 1 3KOHOMUYecku. OcHoBa
CObLITOBOI NMOMUTUKM 3[€ECh 3aKNHOYAETCA B MPOAAKAX KPYMHbIX NapTuid, CTabunbHO-
CTU NpofaX W pernaMeHTUPOBAHHOW LIEHOBOI MONWUTMKE. PernameHTMpoOBaHHas
LIeHOBasi MONWMTMKA NpeAnonaraeT YCTaHOB/EHME OMPeAeNIeHHOTO YPOBHSI PEHTa-
6eNbHOCTM 1 ONpefieNneHHO CUCTEMbI CKMAOK. Takas NnonmTuKa BeeHus GusHeca He
[,aeT BO3MOXHOCTY /191 AaNbHELLIero pa3BuTus NpeanpusTus. W, ecnn He yumTbl-
BaTb COBPEMEHHbIE TEHAEHLMW Pa3BUTWA PbiHKA, ero TPebGoBaHWS K COBPEMEHHOMY
BEAEHUIO GU3HECA, TO CO BPEMEHEM BO3MOXKHA MOTePSt NOCTOSIHHbBIX K/NEHTOB.

Takum 06pa3om, NepeHoC BHUMaHWS NapTHEPOB C eA41HOPa30BbIX CAEMOK Ha
YCTaHOB/EHWE ANTENbHBIX KOMMEPUYECKUX OTHOLLEHWI BEAET K MONYYEHMIO CTa-
61bHOr0 (hHAHCOBOIr0 MPEUMYLLIECTBA KOMMaHWK, @ UMEHHO POCTY NPMOLIAN 1
YBENMYEHNIO A0/IN HA PbIHKE.
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KOMMYHUKATUBHAA MOJE/b YCIMNELWLWHOCTW BPEHOA

Y [onosifi po3rnafalnThes NPo6aeMn KOMYHIKATUBHOCT I 6peHy 3 LiIbOBOK CMO>KMBYOKO
ayauTopielo Ha NpuKnagi NPoMUCIOBMX NignpuemcTB. CopmynboBaHi MPUHLMAN [OCAi-
[I>KEHHSA CNO>KMBYOI NOBELIHKM NPW yXBasieHHI pilleHb Npo npuadaHHA 6peHf0BaHOro To-
Bapy. Po3pobnieHa KOMyHiKaTVBHa MOJesb YCMiLLHOro 6peHsy.

B poknage paccmaTpuBaloTCs npo6nemMbl KOMMYHVWKATUBHOCTY BpeHfa C LeneBoi mno-
TpebuTenbCckol ayanTopueit Ha NprMmepe NPOMBbILLNEHHbIX NpeanpuaTuid. Copmynmpo-
BaHbl MPUHLMMbI UCCNEA0BAHMS NOTPeOUTENLCKOrO NOBEAEHNS NPY NPUHST N PeLLeHNii 0
nprobpeTeHWn 6peHJoBaHOrO ToBapa. Pa3paboTaHa KOMMYHVKATUMBHAS MOAE/b yCreLw-
Horo 6peHza.

In a lecture the problems of communicativeness of brand are examined with a having a
special purpose consumer audience on the example of industrial enterprises. Principles of
research of consumer conduct are formulated at making decision about acquisition of com-
modity. The communicative model of successful brand is developed.



