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MPOIrPAMA NOANBHOCTI - IHCTPYMEHT
3ABOIOBAHHA CMNOXXVMBAYIB

Po3srnsigaeThesa nporpaMa NosiNbHOCT I SIK OAVH 3 HalbifbLL ePeKTUBHKX IHCTPYMEHTIB Ans
3aLjikaBneHHACNoXKyBaya B 0TPUMaHHi nocnyri abo npmabaHHi ToBapy y NeBHOT KOMNaHii
.BkasaHi uini nporpamu nosinbHOCTI | NpoaHanisoBaHi OCHOBHI hakTopw, siKi pobnaTh i
e(heKTUBHOHO.

PaccmaTprBaeTCst nporpamMma NosibHOCTW Kak 0uH M3 Hanbosee apeKTUBHBIX MHCT -
PYMEHTOB /151 3aMHTEPECoBaHNA NOTPeGUTENs B MOMyYeHUN YCNYrA UM NPUOGPeTeHUN
ToBapa y OMnpefeNeHHol KOMNaHUU. YKasaHbl Liein NporpamMmMbl I0SILHOCTU U NpoaHau-
31pOBaHbl OCHOBHbIE (haKTOpbl, KOTOPble ZeNaloT ee 3hheK T UBHOIA.

The program of loyalty is consider as one of the most effective instruments for interested con-
sumer in the receipt of favour or acquisition of commaodity at a certain company. The aims of
the program of loyalty are indicated and basic factors which do its effective are analyzed.

B cyyacHMX ymoBax, A€ Benmka KOHKYPeHLUis, hipMi BaXIMBO 60poTumcs 3a
KOXHOr0 CroXuBaya. [MparHyun yTpumaTyt KnieHTiB, 6arato KOMNaHin pobnsTs CTas-
Ky Ha nporpamy nossbHOCTI.

Bci BMAW nporpam nosnbHOCTI 3BaXKatoTb Ha creuudiky ToBapis i nocayr, LWo
HafatoTbCs. BOHM fonomaratoTh He TiNlbKU YTPUMATK yBary BXe iCHYKUMX CroXuBa-
yiB, a/ie i NPUBEPHYTY YBary HOBUX.

Mpy po3pobui nporpaM N0SANLHOCTI BXIMBO MOCTaBUTK Nepes coboro uini,
AKi fjocAraTUMyTbCs B Npoveci i peanizauii. Takumu LinaMu MoxyTb 6yTu: 3a6e3ne-
YEHHA MaKCYMa/IbHO MOX/IMBOIO 3pOCTaHHS KMIEHTCbKOI 6a3K, YTPUMaHHSA iCHYHUMX
KMiEHTIB, 3abe3neyeHHs CTIKOT KOHKYPEHTHOI nepeBarn, MOAIMWEHHS penyTauil
6peHay KOMNaHii, noninweHHA PiHaHCOBMX MOKa3HMKIB Ta iHLWi [6].

[ns [OCATHEHHS MOCTaBMEHMX LifIe KOMMaHis, Lo BMpilIMAa CTBOPUTA MpPo-
rpamy nosIbHOCTI, MOBMHHA 3HANTW NPaBUbHE CNiBBIAHOLIEHHS MiXK MaTepialbHUMKN
i HemaTepianbHUMK NpuBineriaMu. MNpuBinerii NOBUHHI rPyHTYBaTMCA Ha EMOLLIAHNX
(hakTopax, a MatepianbHi nepesary MOXyTb fIMLLE JONOBHIOBATK iX [5].

Omxe eheKTVBHA Nporpama /I0S/IbHOCTI MOBMHHA BK/OYATK: AKICHO A06pe
06CcnyroByBaHHA i cepBic, LikaBy An1s KiEHTIB NPOMOo3uLito, KOHKYPEHTO34aTHY
LiiHy, 4o6pe NpoayMaHy CTPaTerito i MapKETUHT, NOCTilHY Typ60TY NPO KieHTa.

BinbLwicTb Nporpam N0SILHOCTI, WO Ait0Tb B YKpPaiHi, MPONOHYIOTL KNieHTam
B MepLUy Yepry matepiasibHi NpuBINeriii sKi, Mo cyTi, NpeACTaBNATb 3BUYaHI 3HNW-
XKW, @ OfHWX 3HWKOK HeflOCTaTHBbO A/ 3aBOKOBaHHSA N0ANLHOCTI. KAieHTw, Wwo Ky-
nytoTb TOBapPW Yy OAHIET KOMMNAHIT TiNIbKM Yepe3 HU3bKI LiHW, NOKMHYTb ii, IK TibKK
XTO-Hebyab 3amponoHye iM LWOCh BUrigHiWe. Tomy HeobXigHO TakoX 6yaysaTu
BiZJHOCVHW, 3aCHOBAHI Ha eMoLlisiX i A0Bipi, NPOMOHYBATW YHiKa/IbHI | BUCOKOOLLiHIO-
BaHi MpuBinerii y pamkax nporpamMu.

MigBogsum MiACYMKW, MOXHa Bif3HAUNTU, WO NOS/bHICTb KNIEHTIB HEMOX-
JMBO KynUTK. Ti NOTPiBHO 3acnyunTi. Cami no cobi 60HYCH, 3HMKKU | iHLLI 330X0-
UEHHSs! HifIK He BM/MBAKOTb Ha NOSAMLHICTL KAieHTa. Mpaytoe KOMMAEKCHUIA nigxig.
paMOTHO 36yfoBaHa Mporpama /0A/bHOCTI MOXEe CTaTM OCHOBOK) MapKETWHIY
KOMMaHii, 04HMM 3 HaMOTYTHILLINX MapKETUHIOBMX iIHCTPYMEHTIB A/151 BUPOONEHHS
[OBrOCTPOKOBOT MPUXMLHOCTI CNOXMBaYiB. [MpoTe HEOOXigHO Nam'aTaTy, WO CTBO-
PEHHS YCMILIHOT NporpamMm N0ANLHOCTI BUMarae peTenbHOro NaaHyBaHHS i CKpyny-
NbO3HOTO BTI/IEHHS.
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36YTOBUI NOTEHUIAN NMIANPUNEMCTBA | noro OIATHOCTUMKA

[JocnifpKyeThea NOHATTA 36y TOBMIA NOTeHLian K cknagosa etheKTWBHOI 36y TOBOI fis-
NbHOCT I NiANPUEMCTBA i 1i0ro MoNiTUKKM B LA chepi. OnucaHi eTanu npoLecy AiarHocT u-
K1 36yTO0BOro MoTeHLiany Ta o6rpyHToBaHa fOLiNbHICTb i NPOBEAEHHS B Cy4acHWUX pUH-
KOBWX yMOBaX.

ViccnepyeTcs MOHSITWE COLITOBOM MOTEHLUMAN Kak COCTaBnsoLLas cObITOBOW fesTeNb-
HOCT W NpeanpuATUS 1 ero NOAMTWKU B 3TON chepe. OnucaHbl 3Tanbl npowecca AuarHo-
CTVKM cObITOBOrO NOTEHLUMana 1 060cHOBaHa LienecoobpasHoCTb ee NMPOBeAeHWs B COBpe-
MEHHbIX PbIHOYHBIX YC/OBYUSIX.

The concept marketing potential as a component of marketing activity of the enterprise and
its policy in this sphere is investigated. Stages of diagnostics of marketing potential are de-
scribed and the expediency of its carrying out in modern market conditions is proved.



