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MNPAKTUYHI ACIEKTH PO3POBKH 3BEYTOBOI TOJITHUKHU 3E]
HIANMMPUEMCTBA B HOBUX PUHKOBHUX YMOBAX

VY JomoBiil HaNaeThCs aHaNi3 BITYM3HSHUX Ta 3apyObKHUX OCOOJMBOCTEN
pO3p0o0KH 30yTOBOT MOJITUKH MiANpUeMcTBa. HanaroThcsl mpakTuyH1 peKoMeHaalli
BITYM3HSHUM MIANPUEMCTBAM, LIO0JI0 PO3POOKM 30yTOBOi MOJITUKH, BIAMOBIIHO
710 HOBUX PUHKOBHUX YMOB
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NPAKTUYECKHE ACIIEKTHBI PA3ZPABOTKHA CBBITOBOM
HOJUTUKU B3 IPEAIIPUATUA B HOBBIX PBIHOYHBIX
YCJIOBUAX

B nokmane mpenmocraBisercss  aHalIM3  OTEYECTBEHHBIX U 3apyOexkHBIX
ocoOeHHOCTeN pa3paboTKU COBITOBOM MONUTUKY NpeanpudaTus. [IpenocraBistorces
NPAaKTHUYECKUE PEKOMEHJAIMH OTEYECTBEHHBIM MPENPHUITHAM, TIO TOBOAY
pa3pabOTKu COBITOBOWM TOJUTHKH, B COOTBETCTBHM C HOBBIMHU PHIHOYHBIMU
YCIOBUSIMU

Avanesian A.G., Ukraine, Kharkov

ELABORATION PRACTICAL ASPECTS OF SALES POLICY OF A
FOREIGN ECONOMIC ACTIVITY ENTERPRISE IN MODERN
MARKET CONDITIONS

In report described analysis of domestic and foreign specularities elaboration in

sales policy enterprise. It shows practical references to domestic enterprises about
elaboration of sales policy in correspondence with modern market conditions
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