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TEOPETUYHI OCHOBH KOMIIVIEKCY MAPKETHUHI'Y

Po3risiHyTo TeopeTMYHI NHTAaHHA TMOHATTS «KOMIUIEKC MAapKeTHHTY». JlOCHI/KEHO PpO3BHTOK
KOHIIenii «4P» Ta HOBI KOHILIENIIi1 B €BOJIOLIT KOMILJIEKCY MapKETHHTY.

The theoretical question of the term "marketing mix" are considered. The development of the concept
"4P" and new concepts in the evolution of marketing are investigated.

KarouoBi cioBa: KOMIUIEKC MapKETHHTY, MPOILEC YIPABIIHHA MAapKETUHTOM,
OPOAYKT, I[iHA, PO3MOILJ, IPOCYBAHHSI.

Beryn. B nHamn gac Bxke cpopmysibOBaHO 3arajbHi TEOPETHYHI OCHOBU BITYM3HSHOTO
MapKeTHHTYy, aJi¢ IIBHJIKHH PO3BHUTOK CYYaCHOTO pPHHKY, 3pOCTaioya yBara Jo
MIJBUILIEHHS SIKOCTI, 3MIHM B IlIHAX Ta CIPSMOBAHICTh Ha CIIOUBA4YlB BUMAararoTb
MOCTIMHUX JOCHIIPKEHh KOMIUJIEKCY MAapKETHUHTY, HOro B3a€MOli 3 30BHINIHIM
CEpEeIOBUILIEM, THCTPYMEHTAMH Ta PECYpCaMU MAPKETHHTY.

IocranoBka 3aBaaHHsA. MeTol CTaTTi € JOCHIIKEHHS TEOPETUUYHHX OCHOB
PO3BUTKY KOHIIEMIIH KOMIUIEKCY MapKETHHTY, III0 MOXYTh MPAaKTUYHO BTUIIOBATUCH B
JUSITBHOCT1 BITYU3HSIHUX TITPUEMCTB.

Mertonogioris. 3 pPO3BUTKOM CY4YaCHUX PHUHKOBHX BIJHOCHH, 3 TOCTIHHUM
MOCWJICHHSIM KOHKYPEHIII MDK MIANPUEMCTBAMU Ha PUHKY YKpaiHU 1 IIBHJIKUMHU
3MiHAMHU B YIOJIOOAHHSX CIIOKMBA4YiB BUHUKAE HEOOXITHICTh IIUPOKOTO 3aCTOCYBaHHS
KOMIUIEKCY MapKEeTHHTY B yCiX cepax Oi3Hecy.

[IpakTuyHe BIPOBAKEHHSI MAPKETUHTY BUMArae Bl BUCHUX HAJIMHOTO HayKOBOTO
3abe3neueHHs. [IuTaHHS MapKETUHTY CTaIM JDKEPEJIOM JOCHIKEHHS 0araThox
cyuacHux HaykoBIliB: JI.B. bana6anosoi, O.M. Bapuenko, A.B. Boiiuaxka, I1. [oitns, ©.
Kotnepa, XK.-)K. JlamGena, M.A. Oxnangepa, O.®. Ocnaua, A.®. IlaBnenka, I.JI.
Pemernikosa, JI.T. Cabmyka, M.II. Caxanpkoro, I.O. Conosiiona.

Pesyabratu pocaimkeHnsi. llepunn  cnpobu  cucteMaTu3yBaTh  1HCTPYMEHTHU
MapkeTunry npumnanarots Ha 40-1 pp. XXcT., konu B oaHIN 3 myOmikamid [[xeitmca
Kannitona BuHukae HOBUHM TepMiH "marketing mix" (komriekc mapkeTunry) [1]. Bin
BIIEpIIIE 3aCTOCYBAB TaK 3BAaHUN «PEIETITHUM IMiIX1/» Y BUBUCHHI BUTPAT HA MAPKETHHT.
[IponaBen OyB BHU3HAUEHU HUM SIK «YHNOPSJAHUK MapKETUHIOBOI Mporpamu 3
IHTPEIIEHTIBY, TaK SK caMe BiH 3/IMCHIOE TUIAHYBaHHS CTpaTerii KOHKYPEHIIii,
OJIHOYACHO OyJaydM MEHEIKEPOM, 3JIaTHUM IHTETPYBaTH BCl CKJIQJOBI B KOMILIEKC
Mapketunry [2]. V 1953 p. Ha minacraBi mpamb JDxelimca Kammitona mnpe3ugeHT
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AMepukaHchKoi acomianii mapketunry Hin bopien BUHalIoB y3arajibHIOIOUHA TEPMiH
«MapKEeTUHT-MIKC» (BIJl aHIJI. CJ0Ba «MiX» - 3MilIyBaTH) 1 3alpoONOHYBaB HOro Ha
OJTHOMY 13 3acimansp i€l acoriaii [3, 135].

Konmeniiss Makkapti «4Py, 6yna Bnepiie omyosikoBana B 1965 porii B crarti «The
Concept of the Marketing Mix», aBropom skoi OyB Hein bomen. Kmacudikarris
MakkapTi cTana 3arajJbHONPHUIHATOI0 Ta HaWYacTillle BUKOPUCTOBYETHCS B MPOIEC]
YOPABITIHHS MAPKETHUHTOM.

MapkeTUHr-MiKC MpeAcTaBisie cO00I0 BUKOPUCTOBYBAaHY y MEBHUNW MOMEHT 4acy
MIIITPUEMCTBOM KOMOIHAIIO HOTO 1THCTPYMEHTIB, IO CIPSIMOBAHI Ha IIHOBI CETMEHTH
PUHKY Ha omepaTuBHOMY piBHI [4, 78]. [lo ¥oro cknagy BxoasaTh pProduct (mpoaykr),
price (1ina), place (po3mosain), promotion (TpOCyBaHHS).

Product (mpomykT) TmpencTaBisie COOOK TaKUW I1HCTPYMEHT MAapKETUHTY, SKUAN
HaNpaBJIeHUI Ha HAJAHHSA BUPOOJEHUM TOBAapaM TaKOl SIKOCTI 1 TAKUX BJIACTHBOCTEH, 1110
MaKCUMAJIBHO BIJMOBIIAIOTh MOTpeOaM CHOXKMBAdiB 1 BUMOTaM PHHKY, Ha SIKOMY JIi€
mianpueMcTBo. Jlo CKIamy IhOro €JIEeMEHTa BXOMATh: ACOPTHUMEHT, SKICTh, IWM3aiiH,
yIIaKOBKA, CEPBIC, TEXHIYHE OOCIYrOBYBaHHs, TapaHTIHHE OOCITYrOBYBaHHs, SIKICTh
00CITyTrOBYBaHHS, TOPrOBa MapKa.

Price (uiHa) mpenactaBiiie cOO0I0 I1HCTPYMEHT MAapKETUHTY, 110 (GOopMye IiHY
MPOIYKINi JJIS KIHIIEBOTO CrHokuBava. J[0 IBOTO e€leMeHTa HaleKaTb: INHU IS
KIHIIEBOTO CIIO’KMBaya, /I ONTOBUKA, MO3UIIIOHYBAHHS, 3HIKKM W YMOBH IUIATEXKY,
YMOBH BUJa4l KPEAUTY, MPANC-TTUCT.

Place (po3monu) TmpeAcTaBisi€ I1HCTPYMEHT MAapKETUHTY, HalpaBlIeHUd Ha
(dbopMyBaHHS CHOCOOIB pallOHAIBHOTO IEPEMIIIEHHS TOBapiB BiJ BUPOOHUKA [0
0e3IMoCcCepeIHbOr0 CIOKMBavYa MPOAYKINi. J[0 eleMeHTy BKIIOYAIOTh: KaHAIH 30YyTy,
OXOIUICHHSI PHUHKY, JIWJEpPChbKa NIATPUMKA, IIUIBHICT Mepexi 30yTy, dYac BiA
o(opMIIEHHS 710 TTIOCTA4aHHSs, TOBAPH1 3aracu, TPaHCIOPT.

Promotion (mpocyBaHHs) SIBISIETbCS IHCTPYMEHTOM MAapKETHHIY, IO HAIllpaBJICHUA Ha
CTUMYJIIOBaHHS TIONUTY Ha TPOAYKII0 BUPOOHMKA Ha PHUHKY, Jie¢ BiH jie. J[o enemeHTy
BKJTFOYAETHCS: TOPTOBUI TEPCOHAN, peKiama, CTUMYIIOBAHHS, TEPCOHABHUI TPOAAK,
BHCTABKH, ITOJIITHKA BITHOCHO TOPTOBOI MapKH [5].

Tabmuus 1 — PO3BUTOK 3MICTY KOMILIEKCY MapKETUHTY

Kommnuiexke EnemenTn Ilepexan 3MicT ejleMeHTIiB
Product IIpoxyxr ToBapu 1 mociyru, 1O MPOMNOHYIOThCA Ha
PUHKY
Price [ina Cyma rpoimieif, mo HeOOXiJHO CIUIaTUTH
4P CIOKMBa4yeBl [UIsl OTPUMaHHS TOBapy 4YH
HOCITYTH
Place Micue (po3nozin) | 30yToBa IisUIbHICTE
IIpocyBanHs Po3110BCIOKEHHS iH(popMarrii Ta
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Promotion NEPEeKOHAHHS MOKYIIIIB y NepeBarax ToBapiB
1 mocyr GipmMu
4P+
5P Personnel [Tepconan Pienr kBamidikamii Ta mnpodecioHanizm
MPAIliBHUKIB
5P+
6P Publicity [TyGniunicTb [Tonynsipu3anist MO3UTHBHUX OCOOIMBOCTEN
bipmu yepe3 3MI
5P+
Process [Ipouec [Tponiec BuOOpy TOBapy 4M HaJaHHS SKICHUX
7P IIOCIYT
Physical @i3nunuii oka3z | MarepianbHe BTIJICHHS HaJIaHOI OCTYTH
Evidence
7P+
Perceptual IIcuxosoriuae [Tcuxosorivni acorianii MOKyMI C MPUBOTY
8P psychology CIPUHHSATTS ¢bipmu Ta ii ToBapiB 1 mocayr
SP+
People JIroogn Y4acHUKH KYIIBI1-IPOAAKY
Package YnakoBka 3acib 30epiraHHs TOBapy Ta €IEMEHT
HAOYHOTO B110OpaxKeHHs OpeHIy
10P Purchase [Tokymnka [TepexyMoOBH Ta HACIHTIKU YXBaJICHHS
PIIICHHS O KYMiBIIi
Probe Anpobartis [epeBipka Ha MPaKTHIL
Public 3B’s3KH 3 | CTBOpEHHS TIO3UTHUBHOTO IMIJIKY
Relations TPOMAJICHKICTIO 1 IIPUEMCTBA, POJTYKITT,TOCTyT
5P+People, Public Relations, Process, Package, Purchase
12P PhySi_CaI Hakonumiae YMOBU CTBOpEHI s e(eKTUBHOTO 30yTy
Premises CepeIOBUIIE BJIACHOT poayKuii 1
Profit [TpuGyTox Jloxin 3a BigpaxyBaHHSM BUTpAT

Ha cywyacHoMy etari KOMIUIEKC MapKETUHTY € CTaHJapTOM B TeOpli Ta MpaKTHII
MapKETUHTOBOI MISUTLHOCTI, aje uepe3 IIBHUJIKI 3MIHM PHUHKOBOTO CEPElOBHUINA Ta
CIOXKMBYMX I[IHHOCTEH TMOKYMIB KOHUEMIis «4P» 3a3Hana Jesakux JOMOBHEHD.
3apyOiKHI Ta BITYM3HSHI TEOPETHKHM MAapKETHHTYy, Oepydd 3a OCHOBY c(opmoBaHy
KOHIICTIIIIO0, JOMOBHIOIOTH ii HOBUMH €JI€MEHTaMU, 0 00’ €IHYIOThCA Y TaKl MOJEN K
«6Py», «7P», «8P», «10P», «12P», Tomo. EBomromiiiHui pO3BUTOK KOHIEMIil «4P»
HaBejeHo y tadmuii 1 [1;2;3, 135-154].

3a ganumu TabnuIl 1, MOXKHA CTBEPIKYBATH, 10 KOXHUW HOBHM 3MICT 32 CBOEIO
CYTTIO BKIIIOYA€ TiI €JIIEMEHTH, $KI paHIlle BXOJAWJIU Yy TOMNEpPEeaHIA KOMILIEKC

MapKETUHTY Ta BIIOMBAE 3B’ SI3KU MIXK HOTO CKJIaJOBUMH.

Tabnuus 2 — O1iHKa KOMILIEKCY MapKETUHTY

Kommeke | Esqementn 3MicT es1eMeHTIB
Customer needs Hy>1<211/1 Ta HOTpe6I/I MOKYIISI, IO 3aJ0BOJBHAIOTHCS
aC and wants npua6aBuIM ToBap GipMu
Cost BapricTs KymiBii ToBapy
Communication OO6MiH iHpOpMalli€ro
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Convenience 3py4HICTh TpUAOAHHS
- [TpuitHATHICTH TOBA 151 TOKYTILS
Acceptability p : Py I yr
- CrpoMOXKHICTh KYITIBIIl TOBAPY CIIOKHBAUYEM
Affordability . .
4A Availabilit HasiBHiCcTh TOBapy Ta AOCTYIHICTh I IPUAOAHHS
Y O06i3HaHICTh CIIOKKMBaYa y CIIpaBax MiAMPUEMCTBA Ta HOTO
Awareness
TOBapax
Data base YrpaiiHHsS 023010 JaHUX CIIOKHBAYiB
management
AD Strategic design CrpareriyHuii qu3aiH, Sk Pi3HOBHJI CTPATETiYHOT
MapKETHHTOBO1 A1STBHOCTI
Direct marketing [TpsMuii MapKeTHHT, SIK €JIeMEHT IPOCYBaHHS
Differentiation Judepenmiaris , sk 3acid KOHKYPEHTHOI IIepeBaru
Ethics ETuka
AE Esthetics Ecreruka YMaHICTHYHA KOHIICIIIIis
Emotions Emorii MapKETUHTY
Eternities Binnanicte
Solution Pimmenns1, Horo eeKTHUBHICTH NMPH MO0JIAHHI MPOOIEM YU
3aJI0BOJICHHI MOTPEO MOKYIIIIiB
Information Iadopmarisi, 3 mpuBoay SIK i B sKid KUIBKOCTI IMOKYIIII
OTPUMYIOTh BIIOMOCTI JUISl TPUUHATTS pILIEHHS O
SIVA npua0aHHI TOBApy
Value [innicTe moao mnpuaOaHHS TMOKYIIEM TOBapiB, HOTo
O0I3HaHICThP y TIOHECEHHWX BHUTpaTax Ta OTPUMAHHUX
BUTOJIaX
Access JlocTyn nmokymus 10 HeOOXiJHUX HOMY TOBapiB
. [Tepconamnizariis
Personalization p sat
. IIpuBatHiCTH
Privacy L
. OO0cnyroByBaHHs KJIIEHTIB
Customer Service Kowmrmneke CrimpHOTa
2P+2C+3S | Community
Site CIIEKTPOHHOTO
. Caiit MapKETUHTY
Security
. besmneka
Sales Promotion
CTUMyIIOBaHHS POJIAXK

Tak enementu Personnel (mepconan), People (mromeii), Process (mpomec), Physical
Evidence (¢disnunuit nokas nocnyru), Perceptual psychology (ricuxosnoriube cpuitHATTs),
Probe (ampo6arito), Package (ymakoBky) xapakrepusyrorb Product (mpomykr). Profit
(mpubyToK) BXxomuTh 10 Price. Physical Premises (HaBkonuiiiHe cepefoBHIIE 30yTy) — 110
Place. Publicity (my6miunicts), Purchase (mokynky), Package (ynakosky), Public Relations
38’3k 3 rpomajnchkictio), Physical Evidence (¢isuunmii moka3 moCayrd) — J0
Promotion.

OTxe Ha MaHWi MOMEHT ICHY€ BeJIMKa KUIbKICTh MapKETHHTOBHX KOMIUIEKCIB, 110
CTBOPIOIOTHCSI 3 METOK) YTOUHEHHS ICHYIOUOi KOHIUemHiii «4P». Ane TtpanumiitHuit
MapKETUHT-MIKC 3aJIUIIAEThCS HAWOIIbIT €()EeKTUBHUM 1 MPOCTUM Yy 3aCTOCYBaHHI
KOMIIJIEKCOM.

Kpim xomruiekcy «4P» Ta TOMOBHIOIOUHUX HOTO €JIEMEHTIB, ICHYIOTh KOHIIEIIIIi, 110

OLIIHIOIOTh KOMILJIEKC MApKETHHTY 3 OOKY CIOXKMBayiB Ta cycnuibcTBa (Tadu. 2) [1;2;3,

155-162].
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Y 1990p. PoGept Jlarebopn 3ampomonyBaB konieniito «4C». Bona BigOuBae
NOTJIsi[] CHOXKMBaya Ha KOMIUIEKC MAapKETUHIY BHUPOOHMKA: TIOKYIELb CHpHiiMae
TOBapHYy IMPOTMO3UIII0 BHPOOHMKA SK KOMIUIEKC KOPHUCHUX O3HAK, aKyMyJbOBaHY
crokuBuy IiHHICTH [3, 155]. Jlo Hel Bxomars: Customer needs and wants (morpedu ta
Oaxxanns mokymii), Cost to customer (Butparu mokymist), Convenience (3py4HicTh),
Communication (komyHiKkariii)

Hanpukinmi XX ct. Bunukia Konnemnist «4 Ay, sk 111e oJHa cripo0a MOJIEpHI3yBaTH
KoMIuieke «4 P». Jlo ii ckiaay BKIIIOYAIOTh CIIOKMBaua Ta KOMIUIEKC «4 Ay, sSKHM
oxorutoe Taki enement: Acceptability (mpuiinsataicts), Affordability (cnpomoskHicTs),
Availability (masBuicTs), Awareness (00i3HaHICTb).

Y 2004 p. momecekuM mpodecopom Anmrer Illpomuik (KpakiBchbka ekoHOMIYHA
akajzemisi) Oysio 3amporoHoBaHO KoHIemiiio «4 Dy. Ilg xoHueniiss IpyHTYETbCS Ha
MapTHEPCHKOMY MapKETHHTY, JEMOHCTPYE HOBI IDIONIMHA MAapKETHHTOBOI MisUTHHOCTI Ta
IIPOIIOHY€E€ HOBE PO3YMIHHS HOro 1HCTPYMEHTIB. 3TriAHO 3 II€I0 KOHIICTIIIEI, 3aMICTh
Tpaguminanx «4 P» BuaunmoTh Taki 4otupu eneMentd: Data base management
(ympaBmiiHHs 0a30r0 AaHUX KiieHTiB), Strategic design (crpareriunmii amsaitn), Direct
marketing (mpsimuii mapketunr), Differentiation (mudepenmiamis) [3, 159-162].

Pocilicbkum HaykoBiiem T. MaxpoBoro Oyiia 3ampornoHoBaHa ['ymaHicTUYHA MOJIENb
KOMITJIEKCY MapKeTHHTy «4E», 10 MpomoHyBajach SK CBOEpPITHA HAIO0YTOBOIO HaT
KoMIIeKcoM «4P» 1 Bu3Hauana mnpuHOUNKM POOOTH KommaHii mpu (opmyBaHHI
MapKETUHTOBOI CTpaTerii Ta MpocyBaHHI mpoaykiii. Moxens Bkimovae: Ethics (etuky
mapketunry), Ethetics (ectetuky mapkerunry), Emotions (emorii crnokuBadiB) Ta
Eternity (Bigmanicts) [6, 35].

VY 2005 p. B xypuam «Marketing Management» Yekitan C. JleB ta lon E. Illymnbn
3aIponoHyBayId alibTepHaTUBHY Mojens SIVA - g MoJienb 1o CyTi, Ta K MOJEINb «4P,
TUIBKY 3 ""3BOPOTHHOTO" CTOPOHM - OYMMA TOKYIIIA. Y I MOJEII KOXKHOTO 3 €JICMEHTIB
KJacu4Hoi opmyiu «4Py» craBuThes y BiAMOBIIHICTE eeMeHT mojem "SIVA": Solution
(pimenns), Information (indopmariis), Value (inHicTh), Access (10cTym).

Takox y 2005 p. B cBoii myomikauii Otutigs OTiiakaH 3anpornoHyBaja Mojaelb «2P
+2 C +3 Sy, 1o npeacTanisie OO0 KOMIUIEKC €JIEKTPOHHOTO MapKETUHTY 1 BKIIIOUA€E
1o cebe Personalization (mepconamizamis), Privacy (mpuBathicts), Customer Service
(o6cnyroByBaHHs KiieHTiB), Community (cmimsHOTa), Site (caiiT), Security (6esmeka),
Sales Promotion (ctumysroBaHHs Tmpojax). Llg KoHuemiis € OUIbII BY3bKOIO 1
HarpasJjIeHa JIIie Ha cepy eIeKTPOHHOro MapKeTuHTy [1].

KonHa 3 HOBHX KOHIICHIIIH KOMIUICKCY MAapKETHHTY HE MOXE IMpETEHIyBaTH Ha
3aMiHy KoHIenIli «4P» B mporeci ympaBiaiHHS MapKeTHHTOM. Tak koMriuieke «4Cy,
«4A» ta moxenbp SIVA, noriudime po3risaatv K KOMIUIEKC CITOXKHBayda, KOMILIEKC
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«4D»y B3arani BinOuBae jauile neBHI (QyHKIII, pI3HOBUIU MAPKETUHTY, IETaNI3y€ BXKE
iCHyIOUe, ajie He CTBOPIOE HOBHUX IHCTPYMEHTIB MapKETHHTY, KOHIIEMIis «4E» oxommoe
JUIIe TYMaHICTUYHY CTOPOHY MapKETHHTY 1 MOXKe JomoBHIOBaTtH «4P» ame He
3aMIHATH, a KoMIulekec «2P+2C+3Sy 3acTocoByBaTHCh JHIlIE B cepl €IeKTPOHHOTO
MapKETHHTY.

BucHoBkH. MapkeTWHTOBa [iSJIBHICTh B CYYaCHHX yMOBax IMOBHMHHA IIBHIKO i
THYYKO pearyBaTH Ha MOCTiHI 3MIHM B OTOYYIOUOMY PHHKOBOMY cepeaoBuii. B
IpoIieCl MOIIYKY 3aXOMdiB IS 3pOCTaHHs IOIMUTY Ha MPOAYKIII0 TOBAPOBHUPOOHHUKIB
HAYKOBIIl 3BEPTAIOTh BCE OUIBIIY YBary Ha JOCTIKEHHS NHUTaHb YAOCKOHAJICHHS
KOMIUIEKCY MapKETHHTY 1 X04a IMOKHU IO XKOJIEH 3 PO3pOOJIEHUX KOMILJICKCIB HE MOXKE
3aMIHUTH TPATUIIAHUNA KOMIUIEKC «4P» MOCHDKEHHS 10 I[hbOMY IIUTAHHIO €
HEBiJI’€EMHOIO CKJIaIOBOIO €BOJIIOLIT MAPKETHHTY.

Cnucox  giteparypu: 1. CpobomgHas  osuinmkimorneaus  Mapkerunra//  Document HTML., -
http://www.marketopedia.ru 2. Temaruueckwuii nopran «Mapketunr» //  Document HTML. -
http://marketing.web-3.ru 3. Mapketunr: Ilinpyunux/ A.@. Ilaenenxo, LJ1. Pewemnixosa, A.B. Boiuax ma in.;
3a nayk. pen. A.®. I[Nasnenka —K.: KHEY, 2008. -600c. 4. Mapketunr ans maricTpiB: HaBuanbuuii mociGHUK/
3a 3ar. pen.. C.M. Luawenxa. —Cymu: BT/l «YHiBepcuterchka kaura», 2007.-928c¢. 5. Komiuiekc MapkeTuHra
«4P» /I Document HTML. — http://sales-doc.org.ua 6. Ilan, JI. B., Abpamosuu O.K. KoMIuiekc MapKEeTHHTY Ta
HOTo poiib B yMOBaX KOMYHIKaIiHOT epu MapkeTHHTY // OxoHomuKka Kpeima. - 2008. - Ne 25. - C. 33-36.

Ionano mo penaxuii 12.03.2010

75


http://www.marketopedia.ru/
http://marketing.web-3.ru/
http://sales-doc.org.ua/

