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CRM (customer relationship management) cucTeMBbI — 3TO KJIacC CHCTEM
ABTOMATH3allMK, KOTOPbIC TMO3BOJIIOT YHPABISATH B3aUMOJCHCTBHEM  C
notpedutensmu [1]. OHu BKIOYaroT B ceOs BCE aCHEKThl B3aMMOIEUCTBHA: OT
pa3nUyYHbIX OM3HEC KOHTAKTOB, 0 MPOJAXH, a TaK)Ke 00CITYy)KUBAHUS 3aIPOCOB
kineHToB. OcHoBHast 1enb mnpuMmeHeHnss CRM  cHCTeMbl 3akilO4aeTcs B
VIOPaBACHUH ¥ CHCTeMaTH3ali WHPOpPMAIMH O KIMEHTe, 4TO JaeT
BO3MOXXHOCTh MOHITh TOBEJICHHE KIMCHTOB U  OpPraHU30BaTh Oouiee
addexTuHbIC CBs3M [2, 3].

Hcxonss w3 ombiTa OOJNBIIMHCTBA BHEAPCHUM, BPEMEHHBIC 3aTpPaThl
MEPCOHATA Ha BBINOJHECHUE NEHCTBUN, HEOOXOAMMBIX JJIsl paOOTHI ¢ KIHCHTOM,
npu BHenpeHuu CRM-cuctemsl cokpamarorcsi, B cpeareM, Ha 20-30%. Oto
MPOUCXOJUT, B OCHOBHOM, 3a CYET YCKOPCHHs JOCTyma K HH(OpMAIHH,
ABTOMATH3allMM PYTUHHBIX OMEPAIMii U COKPAIICHUS BPEMECHH Ha BHYTPCHHHE
KOMMYHHUKAIIUU U TOKYMEHTOOOOPOT.

TakuMm 00pa3oM, Ha JaHHOM JTalle pa3BUTUS OM3HEC UH(DPACTPYKTYPHI MBI
HYX/JIaeMcsl B MPOTPaMMHOM oOecredeHue, Oyab TO OHJIAHH CEPBHC WU IKE
JIOKAJIbHOE TMPHJIOXKEHHe, JMJIsi aBTOMATH3al[MM MPOLIECCOB M YBEIUUYCHUS
MPOU3BOIUTEIHLHOCTH.
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